
Selling Your Property by Auction 
with Cooper and Tanner

Introduction
Cooper and Tanner have a department dedicated specifically to the sale and marketing of land and 
property by auction. In today’s market, auctions remain a popular method of sale, with both buyers 
and sellers. This guide covers the process of selling and how it can be of benefit to you. 

With an auction success rate of over 90% in sales within our region, we offer a wealth of expertise. 
Our experience encompasses a varied range of properties, from entire farms to cottages for 
renovation, from large development sites to single building plots, from commercial premises to 
investment opportunities and from single paddocks to multiple acres of farmland. 

Marketing
When a property is offered for sale by auction many of the aspects of the marketing are very similar 
to a private treaty sale, although it is more intense in order to generate high levels of interest in the 
shorter period of time.  Details are first produced in draft form and sent to you for approval.  These 
are then collated into a catalogue with the other lots that are included in the auction.  Details are 
made available in all our residential offices and also via our website. Both print and online adverts
will be placed to maximise exposure of the lots. We will of course tailor the marketing to suit your 
property’s specific location and type.  The aim of the marketing is to generate the maximum levels of 
interest during the lead up to the auction.

Solicitor
Once you have instructed us to act on your behalf, you will also need to give your solicitor 
instructions to commence the preparation of the auction pack.  This pack contains copies of the legal 
paperwork required by the purchaser and will include copies of the searches (Local Search, 
Environmental Search, Water and Drainage Search etc.), title information, the Sellers Information 
Form and any special conditions relating to the sale.  This pack is then made available to prospective 
purchasers during the lead up to the auction.  It will answer the majority of the questions that they 
have about the property and enable them to feel confident in order to bid.  Any other queries 
relating to the property must be answered before the auction, for example surveys should be carried 
out prior to the auction and finances arranged. 

Viewings
During the lead up to auction we will accompany the viewings.  This allows us to get to know the 
potential purchasers and gain immediate feedback. When listing land for sale, if appropriate to do 
so, we may advise that interested parties view the land unaccompanied at a reasonable time with a 
set of the sale details.

Guide Prices and Reserves
When we start marketing your property, we will agree on a guide price that we will use for the 
marketing.  This tends to be a range of figures, for example £100,000 to £120,000.  The reserve 
figure is the amount that below which you would not want us to sell the property.  During the 
marketing period we will monitor the levels of interest and during the week leading up to the 
auction we will advise you on what we feel would be a suitable reserve.  We will of course listen to 
your thoughts and aspirations and take your instructions.



Day of The Auction
There are three methods of bidding on the day, these being, online, by proxy and in-room at the Bath 
and West Showground where our monthly auctions are conducted. It is entirely your decision 
whether you decide to come to the auction or not and we can discuss this closer to the time.  You 
will also need to think about whether you would like your solicitor to attend the auction.  We do 
recommend that they attend just in case there are any last-minute legal questions. The auctioneer 
will start the auction by making some general announcements and then commence with the first lot.  
Each lot will be introduced with a brief description before bids are invited. Once the bidding stops, 
the auctioneer will bring down the gavel and subject to it meeting the reserve, declare the lot sold.  
At this point you and the purchaser are legally bound, by contract, to buy and sell that lot.  You or a 
member of the auction department will then sign the necessary paperwork with your solicitor. 
Successful bidders will be required to pay to the Cooper and Tanner Client Account the deposit of 
10% of the purchase price within 24 hours of the fall of the gavel. Once we are in receipt of the 
funds, we will forward to your solicitor. 

After The Auction
Completion usually takes place 28 days after the auction, or sooner if both parties are in agreement.  
The completion date can be set at more than 28 days if preferable and we would be more than 
happy to discuss that with you.  Prior to completion you will need to let us have any keys that you 
have so that we can release them to the purchaser as soon as we have confirmation that the funds 
have arrived with your solicitor.
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Over £16.8m worth of property and land sold at auction in 2021
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2022 Land and Property Auction Dates

16th March 20th April 18th May
15th June 20th July 17th August 
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